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Welcome to our first Quarterly Journal! 

We are firmly of the view that company formation by univer-
sities and HEIs is a valuable form of commercialisation, and is 
to be encouraged and fostered in every way possible.  We are 
well aware that company formation is not always the most 
appropriate way of giving commercial impact to the world- 
class innovation and invention in the UK’s higher education 
institutes, but there are a number of reasons why it is a good 
touchstone.  The decision to incorporate a company is a strong 
statement of intent, crystallising the future progress of a piece of 
research and setting its direction and goals. 

Furthermore, there are some very clear measures of success as 
companies develop.  The first of these is the ability to attract 
external investment.  This is a highly competitive area, with 
investors receiving tens or even hundreds more proposals than 
they end up funding, so successfully securing finance is a major 
endorsement of a company’s potential.  An even more signifi-
cant measure of success is an exit for founders and investors by 
way of an IPO or trade sale.  This is not to say that money is the 
only measure, but with the successive filters of spinning out, 
securing finance, and achieving a successful exit, it is a very 
compelling yardstick. 

So although a primary objective of the Spinouts UK project is to 
provide for the first time a continuous time series of data, 
updated regularly to give the most comprehensive and  
reliable source of information, we would also like to record and 

celebrate success in this field, and encourage others to follow 
this route.  

The sector is much more successful than many people give it 
credit for – more spinouts survive, and for a longer period, than 
is generally acknowledged, and high value IPOs and acquisi-
tions, while relatively few in number, show that the potential 
gains are very great.  These figures are analysed in the first 
Annual Review for the project, still available to new subscribers. 

This free Quarterly Journal is a vehicle for demonstrating that 
company formation is well worthwhile, by presenting news, 
comment, and analysis about spinouts and start-ups, and about 
the universities and the investors included in the data.  This first 
issue concentrates on recent news, but the next and subsequent 
issues will extend to include more analysis and commentary.  
We have also given space to a number of the organisations 
which have supported the set-up of the project, to enable them 
to describe their own roles in the sector. 

Although we have used every effort to find details of new 
spinouts, investments, and exits, we are aware that many will 
have been missed.  If you know of any which should be included 
in our listings, do please let us know, at research@ycf.co.uk 

 

Jonathan Harris 

Editor 

Spinouts UK is an online listing of all spinouts from UK universities since 2000, with  

information about their origins, their activity, their growth, and their current status.  

Organisations mentioned in this issue 

Abcodia 3 
Acuitas Medical 9 
ANGLE plc 10 
Anvil Semicoductors 3 
Arago 5 
Circassia 4 
Enecsys 4 
Envirocentre 8 
EVO Electric 6 

Fitronics 8 
Flex Language Services 8 
Free IP 10 
Haemostatix 4 
IP Group 10 
Lumora 6 
Molecular Solar 4 
Myconostica 8 
Old College Capital 10 

Orthos 9 
Oxford Nanopore Technologies 6 
Oxyntix 3 
Q-Chip 6 
SIRAKOSS 3 
Stanmore Implants 4 
University of Exeter 10 
Vertebrate Antibodies 3 
Xi Engineering Consultants 3 
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Director in a Spin? 

The arrangement of a Directors’ and Officers’ Liability Insurance is largely  

a question of good housekeeping for most businesses but for ‘spin outs’  

with external investment it is pretty much an essential form of insurance protection. 

Directors’ and Officers’ Liability provides insurance cover for 
potential claims against directors and officers of the business 
from a number of sources, for example, Companies Act liabili-
ties, regulatory, health and safety and environmental issues 
amongst others.  However, it is its ability to provide protection 
for claims from disgruntled investors unhappy at how their 
money has been used or indeed not used, the direction the 
business has taken or maybe the lack of progress within the 
business, that makes it an essential insurance for directors and 
officers of ‘spin outs’. 

Ultimately, the success of any such claim would stand or fall 
based on the legal position and, of course, would be subject to 
policy cover.  However, it is important to recognise the different 
insurance factors that come in to play when assessing the risk of 
claims from investors in arranging Directors’ and Officers’ 
Liability Insurance. 

Personal Guarantees 

There is a common misconception that if the directors of a 
business are requested to sign personal guarantees this would be 
automatically covered by a Directors’ and Officers’ Liability 
policy.  Regrettably, this is not the case – such a policy is de-
signed to cover individuals whilst acting in their capacity as a 
company director.  By their very nature personal guarantees do 
not fall in to this category plus there must also be a ‘wrongful 
act’ committed by the director for cover to operate. 

It is rare for insurers to grant cover for personal guarantees so if 
Directors are required to sign these it should be in the full 
knowledge that cover is unlikely to be available under a Direc-
tors’ and Officers’ Liability policy. 

How much cover? 

Setting limits of indemnity for Directors’ and Officers’ cover is 
difficult and ultimately is driven by a number of factors, not 
least the desire to put in place a policy that is reasonable both 
from a cost perspective and providing a sufficient level of cover. 

For example, some businesses take the view that they may have 
say, £10m of investment, which they should protect in full from 
a Limit of Liability perspective, however it is often more appro-
priate to take a more considered approach to setting the amount 
of cover. 

Of course investments in ‘spin outs’ are frequently from sophis-
ticated institutional investors such as Venture Capitalists, and 
there is a strong argument to say that they are often taking an 
educated gamble in investing in a ‘spin out’, plus they are likely 

to be closely linked with the business, even placing someone on 
the board of that business.  In such instances there is a case to 
say that any potential liability when investments ‘go wrong’ is 
diluted. 

Conversely, investments from High Net Worth Individuals may 
be viewed as investments with a greater potential for liability 
given the relative ‘sophistication’ of those investing; however the 
quantum involved is often much reduced on an individual 
investment basis. 

All of the foregoing presupposes that a claim comes from a 
single source.  There is of course potential for claims from more 
than one investor, and in the event that this is deemed to 
emanate from the same originating source then the claims could 
be treated as one.  Public companies with multiple shareholders 
could similarly be at risk in the event of a ‘class action’.  Again 
care should be taken in assessing the risk of such an occurrence 
in setting the overall Limit of Indemnity. 

Further funding 

‘Spin outs’ should also be aware that additional funding rounds 
may not be covered under their existing protection and that 
specific submission may be required to insurers to gain cover for 
further fundraising if no provision has been made for an auto-
matic extension of cover.  This relates not only to public but 
also private placements. 

 

Finally, mergers/acquisitions, flotations and reversals in to 
existing PLC vehicles require expert advice particularly to ensure 
that not only all parties post and pre-transaction are covered 
appropriately but also that liability arising from the transaction 
itself including submissions made by both parties are catered 
for.  There are differing methodologies to deal with such activity 
and it is often prudent to ring fence such liabilities by utilising 
separate Warranty and Indemnity Insurance. 

 

MFL Science & Technology is a specialist insurance broker risk 
management adviser to many of the UK’s leading ‘spin out’ 
businesses. 
 
For further information please contact Mark Philmore on 0113 
366 2359 or email at markp@m-f-l.co.uk or alternatively 
please visit our website at www.m-f-l.co.uk 
 

 
MFL Science & Technology is a division of McParland Finn Ltd.   

McParland Finn Ltd is authorised and regulated  

by the Financial Services Authority. 
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New spinouts 

UCL Business launches Abcodia 

Abcodia (www.abcodia.com), launched in March, is engaged in the validation and discovery of molecular biomarkers for disease 
diagnosis and screening, having been granted rights to commercialise IP from one of the largest biobanks in the UK created by lead 
clinical scientists at UCL (University College London).  The company aims to make discoveries and improve the diagnosis of many 
common life-threatening and debilitating diseases, including the major cancers - colon, lung, pancreatic - as well as other conditions 
such as diabetes, osteoporosis and rheumatoid arthritis.   

The biobank comprises serum derived from over 200,000 initially healthy volunteers, and now comprises 500,000 samples, many 
from volunteers who have provided samples annually. 

In May, Abcodia announced the completion of a £1 million investment by Albion Ventures and UCL Business plc (UCLB). 

  

Anvil Semiconductors will develop next generation of semiconductors 

Anvil Semiconductors (http://anvil-semi.co.uk), created by the University of Warwick’s technology commercialisation company 
Warwick Ventures Ltd, was established in August last year to develop smaller, more efficient power converters using Silicon Carbide 
(SiC) power semiconductor switches. 

SiC devices are able to withstand higher voltages and currents and are ten times faster than traditional silicon devices.  However, 
they are also currently ten times more expensive to produce, a factor which has prevented the material being widely adopted. 

The company has received an investment of £25k from Midven’s Early Advantage Fund, and £125k investment from private 
investors Minerva, the Midlands network of entrepreneurs, venturers and angels.  Anvil will be launching a further funding round 
later this year as the company moves towards producing prototype devices. 

 

Oxyntix commercialises applications of extreme intensity bubble collapse 

Oxyntix was spun-out in July from the Department of Engineering Science by Isis Innovation, the University of Oxford's technology 
transfer company, with an investment of £1 million led by IP Group plc, alongside Parkwalk Advisors and a number of angel 
investors.  Parkwalk's series of EIS funds specifically invest in UK university technology spin-out companies. 

Scientists at Oxford University are proposing a new method of achieving extreme intensity bubble collapse.  This technology has 
numerous potential applications, notably in nuclear fusion power generation and in sonochemistry, among others.  Oxyntix has 
been established to allow development and validation of the existing research findings, which are already patent-protected. 

 

SIRAKOSS, University of Aberdeen 

SIRAKOSS (www.sirakoss.com, under development) will commercialise an extensively researched Synthetic Bone Graft platform 
technology (MaxSiTM Graft).  Used in bone fusion procedures, the products have an innovative chemical composition and novel 
nano-structure which differentiate them from current synthetic bone grafts and allografts (cadaver tissue) in the extent and efficacy 
of bone healing.   

 

Vertebrate Antibodies, University of Aberdeen 

Vertebrate Antibodies (VAb) will produce antibodies to human and mouse proteins as well as to proteins from other scientifically or 
commercially important vertebrate species, where presently there is a real shortage.  These antibodies will aid researchers in better 
understanding animal health and disease.  

 

Xi Engineering Consultants, University of Edinburgh 

Xi Engineering (www.xiengineering.com) was formed last month to help clients, initially in the renewables sector, to mitigate the 
effects of vibration on their structures.  The firm can provide a bespoke solution for any project that carries any significant risk of 
vibration – induced fatigue, or noise, or operating restrictions - that may ultimately limit economic return. 

Xi Engineering was launched with an investment of £400k by Archangel Informal Investment and the Scottish Co-Investment 
Fund, together with non-executive board members. 
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Recent investment deals 
Imperial Innovations invests £4 million  

in Stanmore Implants 

Stanmore Implants (www.stanmoreimplants.com), specialists 
in the design and manufacture of patient specific implants for 
complex orthopaedic reconstructions, announced on 20 July 
that it had received £4 million in equity investment from 
Imperial Innovations Group plc.  This news follows the an-
nouncement in June that Stanmore had received US FDA 510k 
approval for its Juvenile Tumour System (JTS) non-invasive 
extendible distal femoral replacement, for use in paediatric 
orthopaedic oncology surgery.   

The JTS implant is used to replace large sections of the distal 
femur (thigh bone) that have been removed during surgery, 
often to treat cancer. Previously patients had to undergo multi-
ple, painful surgeries in order to lengthen their implants as they 
grew.  The JTS implant uses an electromagnetic device in order 
to lengthen the prosthesis without the need for surgery, anaes-
thesia or sedation, thus reducing the risk of complications. 

Prior to this funding round, Stanmore had previously raised 
finance from Abingworth, Ivy Capital, and MDY Healthcare plc. 

 

Haemostatix completes third round  

fundraising 

Haemostatix (www.haemostatix.com) announced on 28 June 
that it has received an investment of £250k from Esperante 
Ventures to support development of its innovative haemostat 
technology.  This is the third round of funding the company has 
secured in the last 12 months.  

Haemostats are used by surgeons to manage problematic bleed-
ing and to reduce time in the operating theatre during surgery.  
The products are applied in the form of sprays, gels or pads, and 
typically contain the enzyme thrombin, which promotes blood 
clotting, as the active ingredient.  Haemostatix has developed a 
new class of active ingredient based on a peptide that binds to 
another blood clotting protein, fibrinogen, instantly forming a 
clot.  

Haemostatix is based at Nottingham’s BioCity and was origi-
nally a spin-out from Leicester University.  

SPARK Ventures first invested Haemostatix in 2005 and cur-
rently holds a 38% stake via managed funds.  Other existing 
investors include Catapult Venture Managers, NESTA, and the 
Lachesis Fund. 

  

Molecular Solar completes seed round 

Molecular Solar (www.molecularsolar.co.uk), a spinout from 
the University of Warwick formed in December 2008, an-
nounced in May that it has completed a seed round of equity 
investment led by Mercia Fund Management. 

Also announced was the company’s participation in a £2.1 
million project being funded by the Technology Strategy Board 
(TSB), the Engineering and Physical Sciences Research Council 
(EPSRC) and the other participating companies (Kurt Lesker, 
Asylum Research and New World Solar) to develop prototype 
third generation organic solar cells.  The University of Warwick 
and Imperial College London are also participating in the 
project.  The new technology will harvest the sun’s energy at 
lower cost using sustainable and environmentally friendly 
materials and manufacturing processes and open up the possibil-
ity of truly flexible solar cells. 

 

Enecsys secures £25 million investment 

Cambridge Enterprise portfolio company Enecsys, which is 
developing long-life solar micro inverter systems for residential 
and commercial applications, has secured a further £25 million 
in equity financing.  Enecsys (www.enecsys.com) was founded 
in 2003 and its technology was originally developed in the 
University’s Department of Engineering.   

Solar inverters convert the DC power produced by solar photo-
voltaic (PV) modules into AC power for supply to the electricity 
grid.  The Enecsys micro inverter enables solar PV systems to 
harvest between 5% and 20% more energy; it makes planning 
and installation of PV systems easier and safer due to the 
elimination of high voltage DC wiring; and it enhances system 
optimisation by monitoring the performance of each solar 
module.   

This latest financing round is claimed to be the largest private 
equity raise in the European cleantech sector this year.  The 
round was led by Climate Change Capital Private Equity with 
an investment of £11 million.  The balance of £14 million was 
secured from existing Enecsys investors, Wellington Partners, 
NES Partners (formerly known as Bankinvest New Energy 
Solutions) and Good Energies, who together previously invested 
£8.5 million in Enecsys in a Series A financing in 2009.   

 

Circassia raises £60m for final stage  

development of allergy products 

Imperial Innovations Group completed in April a £60m fund-
ing round for Circassia, one of its accelerated growth portfolio  
companies.  In addition to the £15m that Innovations has 
committed £15m, with Invesco Perpetual and other existing 
shareholders also investing in the round which will be made in 
two tranches over two years.  To date, Circassia has successfully 
completed four investment rounds, raising £93.1m. 

The £60m raised is the third largest financing for a private 
European biotech company for 15 years.  Susan Searle, CEO of 
Imperial Innovations, said "This funding round, our largest to 
date, for one of our leading portfolio continued on p6 
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UMIP ® –  

Reputation and Value through 

Intellectual Property 

The University of Manchester Intellectual Property Limited (UMIP) is the managing 

agent of The University of Manchester for intellectual property commercialisation.   
UMIP's role is to enhance the reputation of the University's intellectual property development through successful spin-out and 
licensing business activities. 

The University of Manchester has a history of over 20 years of IP commercialisation and, over this period, has formed 106 spin-out 
companies.  Since 2004, over 20 spin-out companies have been created and over £174 million has been invested by venture funders 
in University of Manchester spin-outs, a number of which have received national and regional enterprise awards. 

For further information about UMIP, please see our website at www.umip.com 

National Grid’s 2009/10 Innovation Funding Incentive annual 
report describes Arago Technology’s composite cross arm 
technology as an electricity transmission innovation which 
should lead the way to the first major improvement in line 
configuration for decades and which is world-leading in concept. 

Arago Technology was spun out of the School of Electrical and 
Electronic Engineering in 2010 and is a joint venture between 
the University and EPL Composite Solutions Ltd.  The project 
is managed by the University’s technology transfer company, 
UMIP, in collaboration with partners. 

National Grid’s Innovation Funding Incentive (IFI) is a pro-
gramme which is based on R &D collaborations with members 
of the electricity and gas industries and other key stakeholders, 
and out of 157 National Grid IFI active projects, the composite 
cross arm technology was selected to be showcased as one of 12 
innovations in the company’s IFI annual report. 

The novel cross arm acts as a direct replacement of the usual 
steel cross arm and vertical insulator on an overhead line pylon.  
This unique and patented technology offers the capability to 
significantly increase the power capacity of existing infrastruc-
ture without the need to install larger pylons or the use of 
smaller pylons where new build is required.  Given the signifi-
cant planning and consent hurdles faced by network operators, 
the predicted infrastructure developments needed to meet 
increases in future electricity demand and the need to improve 
capacity for renewable energy generation, the innovation is 
timely and is expected to save transmission system operators 
substantial time and cost. 

Following the 
successful installa-
tion of four full-
scale prototypes  
on a de-energised 
132kV transmis-
sion line in Scotland and intensive mechanical and electrical 
testing, further live trials at 400kV are planned for later this 
year. 

The team behind the innovation are Professor Ian Cotton, 
Professor Simon Rowland and Peter Green from the University, 
with the expertise of EPL who design, develop and build com-
posite solutions across a wide range of industries. 

Commenting on the IFI listing, UMIP Venture manager Dr 
Frank Allison said “For Arago’s technology to be cited as world 
leading by National Grid in their annual IFI report is a great 
accolade and one which mirrors the belief Arago’s dedicated 
team has in the technology.” 

Over the past two years, the technology has also successfully 
secured funding from Scottish and Southern Energy and from 
the UMIP Proof-of-Principle Fund and was the winner of an 
Energy Innovation Award in 2010. 

 

www.aragotechnology.com 

Case study: Arago Technology  - increased energy supply 

University of Manchester innovation  

cited as world-leading by the National Grid 
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companies is a clear demonstration of intent - both in terms of 
value creation and, as previously stated, support of our larger 
successful companies with substantial funds. 

Circassia (www.circassia.co.uk) is a speciality biopharmaceuti-
cal business focused on the development of anti-allergy prod-
ucts.   

The new investment will fund Circassia's Phase III development 
programmes for cat and ragweed allergy therapies, completion of 
Phase II testing for house dust mite and grass allergy T-cell 
vaccines, and the advancement of  development programmes of 
three additional allergy therapies as well as the company’s 
recently acquired psoriasis treatment.  

 

GKN backs EVO Electric 

EVO Electric (www.evo-electric.com) is a pioneer in ad-
vanced electric drive solutions for the automotive sector.  It was 
spun out from Imperial College London in 2006 with financial 
backing from investors including Imperial Innovations.   

Since then, the company has established itself as a supplier of 
high-torque, high-power motors, generators and integrated drive 
systems to manufacturers including Jaguar Land Rover, Lotus 
Cars, Nissan and a range of other clients in the automotive, 
military and marine industries.  EVO Electric’s Axial Flux 
technology offers a powerful combination of weight, volume, 
efficiency, control and manufacturing advantages, which in turn 
translate into lighter, smaller and more efficient hybrid and 
electric drivetrains. 

In June the company secured a direct investment by GKN plc, as 
a result of which GKN will own a 25.1% stake in the company.  
At the same time EVO Electric formed a joint venture with 
GKN Driveline, and licensed its technology to that JV.  The 
company was advised in these transactions by Ascendant 
(www.ascendant.co.uk) which specialises in advisory services 
for growth businesses. 

 

Catapult invests in Lumora’s  

diagnostics technology 

Lumora, a molecular diagnostics company which is developing 
next generation tests through its proprietary BART Technology 
platform, completed in May a £1.5 million funding round, led 
by Catapult Venture Managers.  Lumora (www.lumora.co.uk) 
was founded in 2002 by Laurence Tisi and Jim Murray, as start-
up from the Institute of Biotechnology at the University of 
Cambridge. 

Having proven the technology within food safety testing, the 
company now plans to enter the much larger clinical diagnostics 
sector.  The company’s development programmes focus on 
applications such as an integrated testing station for gastrointes-
tinal (GI) infections and an HIV viral load monitoring system to 
support drug therapy in the developing world.   

Catapult has invested just over £1 million from its Catapult 
Growth Fund, with the balance coming from a follow-on invest-
ment from Lumora’s major shareholder, Tate & Lyle Ventures 
LP. 

 

Oxford Nanopore Technologies raises  

£25 million  

Oxford Nanopore Technologies (www.nanoporetech.com) 
announced in April that it had raised £25 million in new 
funding via a private placement of ordinary shares.  The funds 
will support further development, external technology validation 
and production capabilities for the company’s proprietary 
technology for molecular analysis applications that include DNA 
sequencing and protein analysis.  In addition to the develop-
ment of techniques using biological nanopores, Oxford 
Nanopore has also strengthened existing projects and collabora-
tions in the development of solid-state nanopores.  

The round was funded by existing and new institutional and 
individual investors from the US and UK, including Lansdowne 
Partners, IP Group, Invesco Perpetual, Redmile Group, Illu-
mina and other undisclosed investors.  The company has 
previously raised £49 million since its formation in 2005. 

 

Q-Chip to expand its portfolio  

of drug formulations 

Q Chip (www.q-chip.com), which is developing sustained-
release drug formulations for cancer and other diseases, an-
nounced in May the completion of a US$6 million Series C 
financing round (the first close was in September 2010). 

The second close financing was led by Dutch investors Limburg 
Ventures and Nedermaas Hightech Ventures.  They were joined 
by existing shareholders Disruptive Capital Finance, Finance 
Wales and an angel syndicate of experienced individual inves-
tors including Q Chip’s executive chairman and biotech entre-
preneur Ken Powell, British venture capitalist Jon Moulton, and 
industrial entrepreneur Sir Harry Solomon.  Disruptive Capital 
Finance has led previous investments to date that now total 
approximately US$14.2 million. 

Q Chip’s bio-encapsulation and drug delivery platform enables 
the development of long acting injectable therapeutics with 
tailored sustained-release profiles and improved administration.  
It offers the potential for pharmaceutical companies to extend 
their product life cycles and find the best ways to deliver novel 
complex bio-therapeutics.  

Part of the funds will be invested in establishing a sterile phar-
maceutical production facility at the company’s new European 
manufacturing subsidiary, Q Chip BV, located on the Chemelot 
Campus in the Limburg region of the Netherlands.   
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New spinouts 

Recent exits 

Recent investments 

exit date company type incorp university value acquirer 
7-Oct-10 Simulstrat trade sale 27-Jul-06 Kings London n/d Deloitte 

20-Oct-10 Water Innovate trade sale 01-May-05 Cranfield n/d Bluewater Bio International 

21-Oct-10 Acrobot trade sale 03-Nov-99 Imperial n/d Stanmore Implants  

18-Nov-10 Axordia trade sale 18-Oct-99 Sheffield $2.6m Intercytex 

2-Dec-10 Nano ePrint trade sale 12-Jun-06 Manchester n/d PragmatIC Printing 

5-Jan-11 Myotec  

  Therapeutics 

merger 17-Nov-06 Imperial n/a merged with Hybrid Biosystems  

to form PsiOxus Therapeutics 

25-Jan-11 Biovex trade sale 15-Dec-97 UCL $1bn Amgen 

23-May-11 Myconostica trade sale 01-Feb-06 Manchester n/d Lab21 

1-Jun-11 Envirocentre buy-back 21-Nov-95 Strathclyde n/d University shareholding bought back  

by company 

7-Jun-11 Fitronics (The 

Retention People) 

trade sale 10-Sep-02 Bath (start-up) n/d Constellation Software Inc &  

its subsidiary Jonas Computing (UK) 

18-Jul-11 Flex Language 

Services  

trade sale 07-Jul-11 Ulster n/d Ortus 

company university sector incorp web 
Sirakoss Aberdeen healthcare products & services 01-Oct-10 www.sirakoss.com 

Xi Engineering Consultants Edinburgh engineering 12-Oct-10 www.xiengineering.com 

Heliex Power City University engineering 26-Oct-10 www.heliexpower.com 

Nimrod Energy Nottingham renewable energy 02-Nov-10 www.nimrodenergy.com 

iEEG Durham healthcare products & services 01-Dec-10 none 

Virtualis3D Coventry software B2B & e-business  09-Feb-11 www.virtualis3d.org 

TexRAD Sussex medical imaging 18-Feb-11 www.texrad.co.uk 

Oxyntix Oxford engineering 08-Mar-11  

Vertebrate Antibodies Aberdeen life sciences: other services 04-Apr-11  

date company university amount investors 
19-Apr-11 Circassia ICL £60m Imperial Innovations, Invesco Perpetual, others 

26-Apr-11 Oxford Nanopore Tech-

nologies 

Oxford £25m Lansdowne Partners, IP Group, Invesco Perpetual, Redmile 

Group, Illumina, others n/d 

03-May-11 Enecsys Cambridge £25m Climate Change Capital PE, Wellington Partners, NES 

Partners, Good Energies 

19-May-11 Q-Chip Cardiff US$6m Limburg Ventures, Nedermaas Hightech Ventures, Disrup-

tive Capital Finance, Finance Wales, angel syndicate 

24-May-11 Lumora Cambridge £1.5m Catapult Growth Fund, Tate & Lyle Ventures LP 

25-May-11 Abcodia UCL £1m Albion Ventures, UCLB 

25-May-11 Molecular Solar Warwick n/d Mercia Fund Management 

23-Jun-11 Tissue Regenix Leeds €280k grant award - EU Seventh Framework Programme 

23-Jun-11 EVO Electric ICL n/d GKN 

28-Jun-11 Haemostatix Leicester £250k Esperante Ventures 

01-Jul-11 Anvil Semiconductors Warwick £150k Midven Early Advantage Fund, Minerva network 

20-Jul-11 Stanmore Implants UCL £4m Imperial Innovations Group 
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Recent exits 
Manchester spinout Myconostica acquired by Lab21 

University of Manchester spinout Myconostica, the first investment in the UMIP Premier Fund (UPF), was sold in May to Cam-
bridge-based, Lab21, for an undisclosed sum.  Myconostica (www.myconostica.co.uk) develops and markets PCR based in vitro 
diagnostic test kits for the rapid diagnosis of life-threatening fungal infections and stems from the work of Professor David Denning. 

Commenting on the deal, Dr David Holbrook, General Partner and Head of Life Sciences at MTI, managers of the UMIP Premier 
Fund, said “This deal is proof that real value can be generated through first class academic intellectual property when it is expertly 
and actively managed by hands-on investors such as MTI, Amphion and others.  We look forward to reaping further benefits to our 
shareholders of the incremental increase in the value of the remainder of our investment as the Myconostica product line is com-
mercialised through Lab 21’s channels.” 

Professor Denning said “Fungal infections are frequently under-diagnosed using current diagnostic methods and are much more 
common than realised.  We have developed fast and sensitive molecular diagnostics for life threatening fungal infections such as 
aspergillosis and pneumocystis pneumonia, that will transform patient care for these infections.  The global reach of Lab21’s opera-
tions will extend the availability of Myconostica’s products to many more clinicians.” 

 

Strathclyde makes ‘major return’ on Envirocentre investment  

The University of Strathclyde took the strategic decision to invest in EnviroCentre as a spin-out company in 1995, and the company 
has gone on to become one of Scotland’s leading environmental consultancies.  The culmination of that success is the sale of the 
University of Strathclyde’s shareholding back to EnviroCentre with a major return on the University’s original investment. 

EnviroCentre (www.envirocentre.co.uk) is an environmental consultancy led by Professor George Fleming, with offices in  
Glasgow, Belfast and Stonehaven that has created employment for circa 50 staff and has built a multi million pound turnover. 

EnviroCentre resulted from the successful research that originally created top soil for the Glasgow Garden Festival, now with clients 
including government, local authorities, the major ports and harbours in Scotland, landfill operators, house builders, wind farm, 
hydro power and golf course developers. 

  

Flex Language Services acquired by Ortus 

Belfast based business development agency, Ortus has announced the acquisition of University of Ulster spin out company, Flex 
Language Services.  The move, the first of its kind in Northern Ireland, sees the acquisition of a University spin out company by one 
of Northern Ireland’s leading social enterprises.  Flex Language Services (http://flexlanguageservices.com) was formed over 20 
years ago as the University of Ulster’s Foreign Languages for Export Service, playing a prominent role in helping local industry, 
commerce, public bodies and individuals to meet the demands of an ever expanding multi-lingual market. 

The company caters for up to sixty languages and has 250 interpreters on its books.  Key clients include the Department of Educa-
tion, Ministry of Justice, Health and Social Care Procurement Department, Industrial Tribunals Court, private sector industries and 
individuals. 

 

Fitronics division sold to Canadian software group 

Based in Bath, Fitronics (http://fitronics.com) is a supplier to the leisure industry, and provides solutions, processes and training 
packages to improve customer experience and loyalty.   

The company was started by Alister Rollins in his final year of a Mech Eng degree at the University of Bath.  SETsquared provided 
mentoring, financial support and offices for the company at its Business Acceleration Centre in Bath.  In 2002, the company won 
the SETsquared business plan competition prize of £5,000.  Since then, it has attracted funds from the University Enterprise 
Development Fund, bank funding, and investment from the Sulis Seedcorn Fund.   

On 7 June Jonas Software (UK), a subsidiary of Toronto-listed software group Constellation Inc, completed the acquisition of The 
Retention People (www.theretentionpeople.com), one of Fitronics’ two operating divisions, for an undisclosed amount. 

Simon Bond, Centre Director at SETsquared, said “I’m delighted that Alister and his team have been so successful, and this 
profitable exit for a start-up is testament to the ability of SETsquared and the University of Bath to help early-stage businesses 
develop and grow.” 
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Case study – Orthos Limited 
Medical devices company Orthos relocated to Cwmbran’s Springboard Technium incubator in 2010 and  
subsequently secured a £750,000 equity investment from Finance Wales, as well as angel investment and Welsh 
Government grant funding.  Orthos, chaired by Peter Gibson, founder of Corin, has established relationships  
with a number of universities to develop its intellectual property.  

Follow that investment! 

Dr Richard Thompson knows a thing or two about spinouts and technology  

businesses, having spent much of his international career working with them.   

After returning to Wales he first helped Welsh Universities with 
spinouts and start-ups before establishing himself as a technol-
ogy investor with leading UK SME investor, Finance Wales.  

Part of Finance Wales’ eight-strong technology team, he’s 
actively investing in technology-based companies including 
spinouts.  

Raising early stage equity investment isn’t easy and it’s become 
harder recently, but Finance Wales has capital available and 
we’re investing in first and follow-on rounds.  “Our appetite for 
investment is high, as is the quality of opportunities on offer.  
Having launched its £150 million fund in 2009, Finance Wales 
is rapidly becoming one of the UK’s most active early stage 
investors and in 2009-10 made 30 early stage investments,  
14 of which were co-investments,” Dr Thompson explains. 

Increasingly, Dr Thompson is talking to technology businesses 
and spinouts from outside Wales.  “These small companies 
approach us; they are mobile and are prepared to relocate to 
secure investment.  In the past, companies would move to Wales 
to secure grants or for the incubator facilities.  Now we’re 
finding they’re seeking VC investment and we ‘signpost’ them 
to what else is on offer.” 

Having capital to invest at an early stage, and an appetite to 
follow its investments, Finance Wales makes a refreshing 
change, Dr Thompson believes.  “We have over 10 years’  
experience of working with spinouts, we invest as early as just 
about any other VC I know; we can follow our money and  
we’re proactive in finding co-investors.” 

Dr Thompson knows the challenges technology businesses and 
spinouts face and experience tells him that securing long-term 
exit-focused investment is the key.  “Proving their technology is 
just the start.  There are management teams to help build, 
markets to develop and sales to be achieved, but these challenges 
can be overcome with exit-focussed investment,” he explains.   

In particular spinouts not only need investment capital, they 
need time, focus and the support of a strong investor to give 
them the best chance of success and to attract co-investors.  For 
Dr Thompson, Q-Chip, the Cardiff-based biopharma company 
chaired by Ken Powell, founder of Arrow Therapeutics, is a 
good example.  “Q-Chip has so far secured £8.5 million from 
Finance Wales, Disruptive Capital, and a high profile angel 
syndicate including British venture capitalist, Jon Moulton.   
Q-chip is one of a number of Cardiff University spinouts 
Finance Wales has invested in with Fusion IP.  Finance Wales’ 
early stage team is well networked with the higher education 
sector and examples of our many related investments include 
Glamorgan University spinout, GeoVs, as well as Calon Cardio 
and Haemair which are both based at Swansea University’s 
Institute of Life Science.” 

Now, with some exciting portfolio companies under his belt, 
money to invest and to follow his investments, Dr Thompson  
is keen to meet even more technology-based companies. 

Dr Richard Thompson is an early stage investment manager at 
Finance Wales and can be contacted on 01792 762365 or by 
visiting www.financewales.co.uk/earlystage 

L-R:   

Peter Taylor (Merthyr born), Dr Richard Thompson,  

Professor Sir Michael Brady, and Dr Timothy James  

(relocated from California)   

Case study – Acuitas Medical Limited 
Since relocating from California to Swansea award-
winning MRI technology company Acuitas Medical has 
secured its second funding round from Finance Wales.   
Professor Sir Michael Brady FRS joined its board as 
chairman, and the company has established a number 
of world class collaborations with clinicians, radiologists 
and researchers.  
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Investor news 

ANGLE raises new funds 

ANGLE plc announced on 15 July that it has successfully 
completed a conditional fundraising of up to £1.25 million, 
approximately £1.2 million net of costs.  

Founded in 1994, ANGLE (www.ANGLEplc.com) focuses on 
the commercialisation of technology and the development of 
technology-based industry.  ANGLE, which is quoted on AIM 
(AGL.L), creates, develops and advises technology businesses on 
its own behalf and for its clients.  

ANGLE’s portfolio includes a number of companies which are 
university or research institute spinouts or start-ups, including 
Novocellus (York), NeuroTargets (Bristol), Geomerics 
(Cambridge), Synature (Cambridge), Acolyte Biomedica 
(Defence Science and Technology Laboratories), Provexis 
(Rowett Research Institute), and Exago (BT). 

 

IP Group plans to raise £55 million 

This will raise gross proceeds of £55 million (approximately 
£53.3 million net of expenses).  The Group, which commercial-
ises intellectual property originating from research intensive 
institutions, has partnerships with ten UK universities. 

Alan Aubrey, chief executive of IP Group, said "A number of 
the Group’s portfolio businesses have made excellent recent 
progress towards achieving key commercial milestones.  This 
proposed equity raise will enable the Group to maintain or 
increase stakes in these post-seed opportunities whilst also 
increasing its overall rate of investment. ” 

At the same time that it announced the placing, IP Group 
announced the appointment of Greg Smith to its board as Chief 
Financial Officer with immediate effect.  Smith has held the role 
of Group Financial Controller since joining the Group in 
January 2008.  He is a Chartered Accountant and holds a degree 
in Mathematics from the University of Warwick. 

University news 

University of Exeter joins SETsquared  

partnership 

The SETsquared partnership (www.setsquared.co.uk) has a 
considerable track record of achievement in the commercialisa-
tion of academic research, stimulating the UK economy and 
creating jobs through its support for high tech, high growth 
early stage companies.  Exeter joins the partnership’s founder 
members – the Universities of Bath, Bristol, Southampton and 
Surrey.  

Over the last five years, SETsquared has supported around 650 
companies, raised more than £150m in capital and created over 
1,000 jobs.  The partnership supports new businesses (both 
university spin-outs and from the wider community) through its 
business incubation and acceleration centres, and provides 
support on intellectual property and IP licensing and access to 
industry specialists.  It also works with established industry 
partners through research collaboration and consultancy.  
Between them, the 7,000 plus academics at the five universities 
are responsible for nearly nine per cent of the UK’s research 
budget. 

 

Free IP – Bristol and King’s College London 

follow Glasgow's lead 

Earlier this year, Glasgow became the first UK university to offer 
IP, including leading medical and scientific research, to business 
and entrepreneurs free of charge. 

The Universities of Bristol, Glasgow and King’s College London 
have won £80,000 in funding from the Intellectual Property 
Office to pioneer easy access to their intellectual assets.  The 
award will be used to fund a collaborative project to move the 
free IP concept on to create a consortium of open-innovation 
universities.  The project aims to promote free IP opportunities 
to industry and increase awareness of the vital role universities 
have in stimulating innovation and economic competitiveness. 

 

University of Edinburgh launches 

investment vehicle 

For the first time, the University will be making investments 
from its balance sheet.  The new investment group will make 
mid and late-stage venture investments into companies as they 
grow and develop.  Investments will be made as part of large 
deals involving venture capital funds or professional investors.  

Old College Capital will seek to invest a total of up to £2 
million, making available amounts of normally between £100k 
to £200k for future spin-outs with very high growth potential.  
Further funds may be committed to Old College Capital in the 
medium term, with the possibility of participation for external 
investors.  Old College Capital expects to make three to five 
investments each year.  In the long-term, it is expected to build a 
significant and sustainable investment activity that provides 
sector-leading returns, while contributing capital to University 
companies. 
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Scarcity is the mother of innovation 
and when times become financially 
demanding the trigger for change must 
be pulled.  In keeping with Darwin’s 
thinking “It is not the strongest of the 
species that survives, nor the most intel-

ligent, it is the one that is the most adaptable to change”.  
Change involves rewiring behaviours and embracing new busi-
ness models and approaches.  Reinvention and realignment of 
priorities has become the order of the day, but this involves per-
sonal and organisational change which is not easy to achieve.  

As a nation we should be extremely proud of the contribution 
our universities have made to the progression of science and 
knowledge, and our educational prowess is both respected and 
recognised throughout the world.  Whist this maybe the case, 
there is no avoiding the need to cut costs, a fate that other  
public and private sector organisations have failed to escape.  
Plugging the budget shortfall and creating financial game plans 
to secure long-term sustainable futures have become of para-
mount importance to senior university managers 

The one advantage which universities have that others don’t is 
the rich seam of potentially commercial propositions that span 
the spectrum of patents and licensing, through to revenue 
streams created through consultancy, R & D collaboration and 
spinouts.  However commercialisation still remains a relatively 
low priority for university faculties.  At the extreme some senior 
academics frown upon entrepreneurial forays with many  
sensible suggestions dismissed at infancy.  A mindset change is 
needed and when costs are being cut plausible options of how to 
secure revenue from the commercial realisation should be inves-
tigated.  For many academics seeing the application of their  
research in practice is a significant motivator, but more needs to 
be done.  

The Government has made it clear that transforming research 
into innovation is a priority, and whilst UK universities have a 
strong record more needs to be done.  This involves building 
stronger links between the UK’s science and research base and 
the business community, to create more spin-out companies, 
consultancy projects and research-funded programmes. 

For this to happen a fundamental change is needed in promot-
ing an entrepreneurial culture.  In all fairness academics are not 
trained or prepared for the life of commerce. Very few have the 
unique mix of business and technical skills. Setting up a venture 
or selling knowledge and expertise is far more than creating a 

business plan.  It requires attention to a broader set of softer 
skill which can’t be taught—however they can be coached.  
Winning Pitch has derived the concept of Mind to Market for 
those university enterprise units keen to extract revenue from 
knowledge exploitation and spinout creation. 

In assessing the commercial viability of business opportunities 
and innovative ideas there are three primary drivers that need to 
be considered when evaluating new ideas: 

 Commercial Drivers  (CD)- proof of concept, business 
model, markets customers, demand and route to cus-
tomer,  

 Human Factors (HF) – leadership, team and organisa-
tional development 

 Resource Issues (RI) - finance, IT, plant and equip-
ment, IP protection, physical resources   

Whilst every effort needs to be made to protect IP, so many pro-
jects get suffocated by an over emphasis of these matters.  Equal 
attention must be given to working with those individuals who 
want to see their ideas commercialised, who want to be entrepre-
neurial and who have the motivation, drive, determination, 
passion and resilience to succeed.  The famous quote from Tho-
mas Edison should also feature prominently in future entrepre-
neurial conditioning of academic entrepreneurs – “I don’t in-
vent anything I can’t sell”.  

Commercialisation success is down to CD x HF x RI; all three 
variables are vital, get any one wrong and the idea ends up sit-
ting on the shelf.  Spin out businesses that go on to achieve 
great success are founded on propositions which find, create or 
fulfil a market/customer need, strong leadership and comple-
mentary team, balanced with the right funding and resource 
allocation.  Going forward, a better balance of IP protection 
with the Mind to Market factors will deliver enhance perform-
ance. Firstly, it will provide the environment for academic entre-
preneurs to flourish and secondly, spin outs with greater market 
and customer focus will emerge. On a final note, university aca-
demic enterprise units need to communicate the message that 
an ability to sell lies at the heart of entrepreneurial and spinout 
success. 

 

John Leach, Founder of Winning Pitch plc 

 

For further information about Winning Pitch, go to  
www.winning-pitch.co.uk 

Mind to Market –  

A formula for successful revenue generation  

The current economic climate has forced many organisations and establishments 

to re think and behave more entrepreneurially, it’s not business as usual and it 

won’t be for a long time to come.  
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Finance Wales is one of the UK’s largest SME investment 
companies and provides growth capital to help businesses realise 
their potential for innovation and growth.   
www.financewales.co.uk/earlystage 

Marks & Clerk is the UK’s largest firm of patent and trade mark 
attorneys and advises companies on their intellectual property 
across a full range of sectors worldwide.  www.marks-clerk.com 

MFL Science & Technology is a specialist insurance broker risk 
management adviser to many of the UK’s leading ‘spin out’ 
businesses.  www.m-f-l.co.uk  

The UK's foremost independent expert on how innovation can 
solve some of the country's major economic and social chal-
lenges.  www.nesta.org.uk 

Helping translate ideas and research into more spin-out and 
start-up companies, and encouraging Scottish companies to 
make use of technology and research being developed.  
www.scottish-enterprise.com 

UCLB is the technology transfer office of UCL, one of the UK’s 
leading research-led universities.  UCLB is responsible for 
commercialising innovations arising from the university.  
www.uclb.com 

UMIP® is The University of Manchester’s IP commercialisation 
company, and is responsible for identifying, protecting and 
commercialising the University’s IP, via licence or spin-out.  
www.umip.com 

Winning Pitch plc specialises in delivering practical coaching 
solutions to high growth potential companies.   
www.winning-pitch.co.uk 
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