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Too much taxonomy? 
For many people, even those in the commercialisation sector, the difference between spinouts and start-ups is academic, and the 
words are often used interchangeably.  The Spinouts UK project uses the official UK government definitions, differentiating 
between spinouts which seek to commercialise IP owned by a university or research institute, and start-ups founded by members of 
university staff or recent graduates. 

However, there is another way of looking at this question, brought into focus by the recently announced Engine programme by the 
Massachusetts Institute of Technology (MIT).  MIT creates many more start-ups than spinout companies every year, but tends not to 
differentiate between these categories.  

The launch announcement stated that “The Engine is a new kind of enterprise designed to support startup companies working on 
scientific and technological innovation with the potential for transformative societal impact.” 

Despite its rigorous process for company formation by staff, students, and graduates, MIT finds that there is a category of companies 
which need more support than others.  “The Engine is designed to meet an underserved need.  . . . many breakthrough innovations 
cannot effectively leave the lab because companies pursuing capital- and time-intensive technologies have difficulty finding stable 
support and access to the resources they need.” 

While such companies may or may not depend upon IP owned by MIT, they experience the same difficulties as spinouts in our 
terminology.  And as MIT President Rafael Reif commented, “If we hope for serious solutions to the world’s great challenges, we 
need to make sure the innovators working on those problems see a realistic pathway to the marketplace.” 

The Engine is taking an incubation approach to the problem, and seeks eventually to support 60 locally based startups, primarily 
those that are developing ‘tough’ technologies - breakthrough ideas that require time and patient capital to commercialise - in a 
range of sectors including biotechnology, robotics, manufacturing, medical devices, and energy.  And MIT is putting its money 
where its mouth is; The Engine is raising $150 million for a first fund, with $25 million coming from MIT as a limited partner. 

The MIT mission, of using science and technology to make a better world, is the same as that of many other research-intensive 
universities around the world.  What The Engine highlights is a recognition that solving the world’s most difficult problems takes 
significant investment of time and money.  Whether spinouts or start-ups, the ventures with the potential to make a difference need 
this level of support. 

  -   Jonathan Harris 

Editor 
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New spinouts 
The listing on page 8 gives dates of incorporation for the companies in this section, 

although several have launched or started trading much more recently.  All are new 

to the Spinouts UK database.  

Carrick Therapeutics  

For once the word ‘unique’ is appropriate.  Carrick Therapeu-
tics, a unique new venture in cancer treatment, was launched on 
3rd October, having secured $95 million in funding.  

Carrick Therapeutics has research and development teams 
located in Dublin and Oxford, and its worldwide network of 
collaborating cancer experts includes Cancer Research UK, and 
the universities of Cambridge, Imperial College London, and 
Oxford. 

The funding round was led by ARCH Venture Partners and 
Woodford Investment Management with participation from 
Cambridge Enterprise Seed Funds, Cambridge Innovation 
Capital, Evotec AG, GV (Google Ventures), and Lightstone 
Ventures. 

Carrick’s first IP acquisition was developed at The Gurdon 
Institute, University of Cambridge, and was licensed by 
Cambridge Enterprise.  Carrick received seed funding in 2015 
from ARCH Venture Partners and Cambridge Enterprise Seed 
Funds.  The current fundraising represents the largest early stage 
investment in a UK university spin-out. 

Carrick Therapeutics aims to target the molecular pathways that 
drive the most aggressive and resistant forms of cancer in order 
to have a major impact on the lives of patients.  Whilst other 
companies bank on a single compound or biological mecha-
nism, Carrick Therapeutics is building a portfolio of first-in-class 
treatments that are advanced through understanding the 
mechanisms that cause cancer and resistance, and are tailored to 
an individual patient’s tumour. 

Chief Executive of Carrick Therapeutics Dr Elaine Sullivan said 
“This is an exciting new venture in cancer treatment, backed by 
some of the biggest investors in the field.  Our aim is to build 
Europe’s leading oncology company.  There is a significant 
unmet need in cancer treatment, and targeting aggressive and 
resistant disease is an area where we can make a real difference 
to patients’ lives.” 
 
Healthera 

Healthera, a provider of pharmacy-integrated personal health 
management solutions, has secured seed investment from the 
University of Cambridge, the University of Cambridge 
Enterprise Fund III, FT Capital and high net worth individuals.  
The specific amounts are undisclosed. 

This round of institutional funding allows Healthera to 
complete its product development and has financed its pre-
launch testing of product-market fit. 

By scanning and interpreting information contained on a QR-
coded medicine label, the Healthera App acts as smart medicine 
diary for patients by automatically creating a medicines 
schedule, analysing medicine taking patterns, recording any 
medicine related concerns and helping to gain pharmacist and 
GP’s attention when misuse or non-adherence of medication 
occurs. 

 

Orchard Therapeutics  

UCLB (UCL Business PLC), the technology transfer company 
of University College London, and F-Prime Capital Partners 
have launched Orchard Therapeutics, a biotechnology company 
that will develop transformative gene therapies for life threaten-
ing orphan diseases.   

Orchard Therapeutics has secured £21-million in a Series A 
financing led by F-Prime Capital, a venture capital investment 
fund with extensive experience in rare diseases and gene and cell 
therapies, with support from UCLB and additional participa-
tion from the UCL Technology Fund. 

As part of its launch, Orchard has announced formal partner-
ships with UCL, Great Ormond Street Hospital for Children 
NHS Foundation Trust, University of California Los Angeles, 
The University of Manchester, and Boston Children’s Hospital. 

Orchard’s development programmes focus on restoring normal 
gene function in primary immune deficiencies, metabolic 
diseases and haematological disorders.  The technology uses a 
sample of the patient’s own stem cells, which are modified with 
a functioning copy of the missing or faulty gene before being 
transplanted back into the patient’s body.  The use of the 
patient’s own (autologous) cells removes the need to search for a 
matching stem cell donor. 

 

Interactive Coventry 

Interactive Coventry (IC) aims to make the processing of data 
easier for its customers.   

In an increasingly knowledge driven society, the Coventry 
spinout specialises in cutting edge biologically inspired artificial 
intelligence algorithms, data mining, information retrieval and 
human behaviour theories to provide its customers with a wide 
range of customised solutions to empower them with innovative 
technology and outstanding customer service. 

The company is based on a collaboration between Coventry 
University and Interactive E-Solutions, located in Dubai, with a 

. . . continued on p4 
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How does IP Group work with its university 

partners? 

Typically, my team is the first point of contact with our UK 
university partners and will work closely with the universities’ 
technology transfer teams and academics to assess initial 
disclosures for their potential commercial viability alongside 
possible exploitation pathways.  Our team in the US operates a 
similar close model with our partners there. 

How many people are in the new business  

& partnerships team? 

We are currently a team of six.  We have three people in life 
sciences with Dr Stuart Plant covering our university partners 
based in the South of the country and Dr Simon Chandler who 
covers partners based in the North.  Dr Keith Wreggett looks at 
biotech opportunities nationwide.  Then in physical sciences, we 
have Dr Lee Thornton who works with Stuart in the South and 
Dr Aidong Xu who works alongside Simon. 

How does the process of starting a new 

company begin? 

Almost always an introduction by the university TTO, which is 
followed by an initial meeting with an academic/inventor.  We 
might offer commercial and technical feedback or we might 
suggest getting more information to strengthen a proposition 
with the intention of shaping that opportunity for investment.  
Other options include helping to obtain funding from public 
sources to move the technology up the technology readiness 
level, or TRL, scale or providing some initial funding ourselves 
to further prove a concept or help build a prototype.  In short, 
we’re fascinated by new technology breakthroughs and excited 
about building businesses around them.  We look at many 
different opportunities and adopt a variety of approaches, 
depending on what we feel is important to develop a strong 
investment proposition; it’s not a one size fits all approach. 

What happens next? 

A progression plan is discussed and additional meetings are held 
to make sure everyone is kept updated.  Typically, we’ll be 

looking to move projects up the scale to the point where they 
are ‘investment committee’ ready.  A positive decision at 
investment committee, which will involve senior members of the 
wider IP Group team, means the agreed development plan gets 
funded to progress the technology to a point where it enters into 
our portfolio and, typically, it will then be looked after by one of 
our sector team experts. 

What’s different about the IP Group  

approach? 

The key things, I think, are that we like to be very ‘hands-on’, 
are involved from an early stage, we are in it for the long-term as 
genuine partners from ‘cradle to maturity’ (and that is usually 
many, many years) and that we bring a lot of experience.  We’ve 
been doing this for more than 15 years now so we have seen a 
lot! 

What specific services does IP Group offer 

other than funding? 

We have spent many years honing our approach to business 
building and are able to offer our portfolio companies all of the 
key skills we think are critical to success under one roof.  So, for 
example, we have our own in-house early-stage executive search 
team, IP Exec.  They help recruit experienced individuals to 
lead new businesses alongside founders, something which we 
have found is critical to the success of the spin-out company.   
IP Assist provides operational and business support dealing 
with the formalities and day-to-day realities of running a limited 
company, while IP Capital can help source capital at later stages 
as well as provide advice on corporate finance matters.   
IP Impact, meanwhile, is an in-house programme aimed at 
improving company performance by working closely on personal 
development with members of company boards. 

How should people get in touch with you? 

We love hearing from all our partners and, indeed, non-partners 
with great ideas.   

Please just email us at newbusiness@ipgroupplc.com. 

Spinning out with IP Group 
Interview with Peter Grant, Managing Director  

of New Business & Partnerships at IP Group plc.  

Pete runs a team of five who work closely with the Group’s 
UK university partners to help commercialise some of the 
fascinating research output we see. He also sits on the 
Group’s Executive Committee.  Pete joined IP Group in 
March 2014 following the acquisition of Fusion IP plc, 
where he was co-founder and Operations Director.  



4 

www.spinoutsuk.co.uk 

Atopix Therapeutics 

On 21 November, Chiesi Farmaceutici SPA of Parma, Italy 
announced that it had acquired Atopix Therapeutics, a clinical 
stage biotechnology company developing novel treatments for 
asthma.  

Atopix Therapeutics is a spinout of a spinout, having been 
established by Oxagen in 2012.  Oxagen itself was first formed 
using research from Oxford University’s Wellcome Trust Centre 
for Human Genetics in 1997 to identify drug targets through 
genetics before refocusing its efforts on developing treatments 
for asthma. 

Chiesi Farmaceutici is an international research-focused 
healthcare group, which researches, develops and markets drugs 
in the respiratory therapeutics, specialist medicine, and rare 
diseases areas. 

Dr Paolo Chiesi, Vice President and R&D Director of the 
Chiesi Group, stated “We believe this acquisition will further 
strengthen our clinical stage pipeline of innovative therapeutics 
addressing unmet needs in respiratory medicine.  Chiesi is 
actively leveraging its commercial success in the treatment of 

asthma and COPD to invest judiciously in the development of 
new chemical entities and their combinations targeting novel 
pharmacological mechanisms.  The Atopix product candidates 
have the potential to effectively serve a currently difficult-to-treat 
and severe patient population with a patient-friendly oral dosage 
form, and moreover may be significantly cost-effective in the 
clinical setting.” 

The investors in Atopix prior to the acquisition included SR 
One, Wellington Partners, SV Life Sciences and MPM Capital. 

 

Permasense  

In October it was announced that Emerson Electric, a Fortune 
500 company based in St. Louis, Missouri, had purchased 
Imperial spinout Permasense.  

An initial consideration of £30.6 million was paid in cash on 
completion, and further amounts of up to £10.0 million may be 
paid in addition, subject to the Permasense business achieving 
certain performance targets during the next 13 months.  

Permasense offers continuous integrity monitoring for the oil & 
gas production, refining and power industries, providing real-

Recent exits 

significant investment commitment, and is led by managing 
director Dr Rahat Iqbal of the University’s Faculty of Engineer-
ing, Environment and Computing. 

 

Ceryx Medical  

Ceryx Medical, a spinout from the Universities of Bath and 
Bristol, is a new medtech company developing a range of 
bioelectronic devices.  These products use a chip technology 
which is able to mimic nerve centres within the human body 
called central pattern generators.  These CPGs help to control a 
range of autonomic or rhythmical processes such as peristalsis, 
heart rate and even walking.  It is hoped that Ceryx’s artificial 
CPGs can restore normal performance where these processes 
have been affected by disease or injury. 

Based in Leeds, Ceryx Medical is headed by Dr Alain Nogaret 
(University of Bath) and Professor Julian Paton (University of 
Bristol).  

 

Achilles Therapeutics 

Syncona and Cancer Research Technology (CRT), with the 
support of UCL Business (UCLB) and the Francis Crick 
Institute, have formed Achilles Therapeutics.  The new 
company will design therapies to develop immunotherapies for 
cancer, by targeting truncal tumour neo-antigens – unique flags 
to the immune system present on the surface of every cancer 
cell, which were first discovered by Cancer Research UK and 
the National Institute for Health Research (NIHR), University 

College London Hospitals (UCLH), Biomedical Research 
Centre (BRC) funded scientists at the Francis Crick Institute 
and UCL Cancer Institute. 

The company has launched with a financing round of £13.2 
million led by Syncona with the CRT Pioneer Fund and the 
UCL Technology Fund. 

 

Cyan Forensics  

Cyan Forensics is based on research by a team overseen by 
Professor Bill Buchanan, and is the third cyber security-related 
spinout from this team within the Cyber Academy at Edinburgh 
Napier University.   

Mercia Fund Management and the Scottish Investment Bank 
have committed a total of £240k to the business.  In addition 
Cyan has been awarded a SMART: Scotland feasibility grant of 
£100k to build a demonstrator for the reference data exchange 
system.   

Cyan Forensics is developing tools capable of performing an 
initial scan on a device in minutes, replacing a process which in 
the past has taken many hours, or even days.  This allows 
forensics teams to prioritise devices for further investigation, 
saving hours in police time and securing evidence more 
efficiently. 

The company is also building a secure system for the exchange 
of reference data between forces, which can help to ensure that 
every police force is working with the most complete and 
current information.   



5 

www.spinoutsuk.co.uk 

time data-to-desk measurement of fixed equipment wall thick-
nesses in inhospitable and inaccessible environments.  

Permasense was incorporated to develop and commercialise 
technology originally developed by Imperial College London 
and was co-founded by Imperial Innovations in 2008.  Perma-
sense generated revenues, rapidly becoming self-financing, and 

hence did not require funding as part of the Innovation’s 
investment portfolio.  

Imperial Innovations owned a 23.0% equity stake in Perma-
sense on completion, and generated net proceeds of £3.7 
million from the sale.  In addition, a payment of £3.7 million 
will be distributed to Imperial College as revenue share.  

IP Due Diligence 
Most companies these days are aware of the 

importance of intellectual property (IP)  

particularly if they are operating in the tech sector. 

However, the first time that the value of the IP is tested is 
typically when the company comes to seek investment, or sale 
of the company, and the IP portfolio is subject to due 
diligence. 

It is at that stage that the investment of time, energy and 
money to build up the IP portfolio is tested.  In the best cases, 
the IP portfolio will positively enhance the value of the 
company.  However, in other cases, problems that come to 
light during IP due diligence can cause significant reduction in 
the value of an investment, or even scupper a deal altogether. 

We provide an overview of the IP due diligence process, and 
some tips to ensure that the process runs smoothly and 
produce the most successful possible outcome for the 
company. 

What, When, Why 

Before a significant investment, all investors will wish to 
conduct due diligence. For tech companies in particular, IP 
may be their most significant asset and the IP due diligence 
may be the most important part of the process. 

IP due diligence may be thought of as an assessment of a 
company’s own IP or that of others, and how it affects a deal 
or other activity.  The IP may include patents, trade marks, 
designs (both unregistered and registered) and copyright, for 
example in software code. 

Business goals are (or should be) paramount in any due 
diligence activity.  IP due diligence often occurs at a fairly late 
stage in the run-up to a transaction, typically when both the 
company and the investor are keen for the deal to proceed.   
As it occurs at a late stage, but also is of great importance for 
the deal, the IP due diligence process can be demanding of 
your time, patience and nerves.  It always usually involves the 
asking of awkward questions. 

What IP do you have (and do you own it) 

No two IP due diligence processes are the same.  However, 
almost all will involve an assessment of what IP you have and 
whether you actually own it. 

The key thing here is never to assume that you own ‘your’ IP.    

For example, perhaps the inventors on your patents were not 
actually employees of your company when inventions were 
created (even if they are now) or perhaps the invention pre-
dated your company, with the company being set up in order 
to exploit the inventions, which were subsequently patented, 
or perhaps you have used consultants to develop your IP.  In 
these and other circumstances it may well be the case that 
‘your’ IP is not actually owned by you, even though you may 
have paid the fees and even though the IP may be registered in 
your name. 

Problems with ownership may be addressed by execution of 
assignment documents ensuring that ownership rights are 
transferred to your company.  The important thing here is to 
ensure that any assignment documents are executed at an early 
stage, well in advance of any due diligence exercise.   

For example, it may be straightforward to have an inventor or 
contractor execute an assignment when they are still working 
with your company.  It may be much harder to do so months 
or years later when, for example, they could be working for a 
competitor or when relationships may have cooled.   

It may also be necessary to have assignments recorded before 
national patent offices or other authorities, where necessary 

Hopefully, if there has been an awareness of the importance of 
the ownership of IP throughout the life of a company, and if 
assignments have been executed at an early stage, this part of 
the IP due diligence will be a box-ticking exercise.  However, it 
is not always and any serious problems with IP ownership may, 
in the worst case, cause a deal to break down.  

How strong is your own IP? 

Many IP due diligence exercises will go further than asking 
merely whether you own any IP, and will also assess the 
strength of the IP portfolio.   

There are many forms that this part of an IP due diligence 
process can take.  However, the underlying goal will typically 
be to assess whether your main products, brands, business 
ideas etc are actually protected by your IP.  There may also be 
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PsyOmics 

PsyOmics (www.psyomics.com) is a spin-out from the Depart-
ment of Chemical Engineering and Biotechnology at the 
University of Cambridge.  The company aims to utilise blood-
based diagnostics to increase the speed of diagnosis and improve 
the prevention and treatment of psychiatric disorders.  In July, 
the University of Cambridge Enterprise Fund IV, managed by 
Parkwalk, made a seed investment in the company. 

 

Cambridge Medical Robotics 

Cambridge Medical Robotics (cmedrobotics.com), which is 
developing a robotic system for universal minimal access surgery, 
has announced that it has secured $20.3 million in a Series A 
funding round from new investors including ABB Technology 

Ventures (ABB), LGT Global Invest (LGT) and Cambridge 
Innovation Capital 

Minimal access, or keyhole, surgery delivers acknowledged 
clinical benefits, including less trauma, reduced scarring, faster 
recovery times and lower costs for healthcare providers.  The 
techniques, however, are hard to master, the training time is 
long and the procedure is physically demanding to perform.  
Robot-assisted surgery can offer all the benefits of manual 
minimal access surgery while crucially making life easier 
for  surgeons, extending their careers, and at an affordable cost. 

The proceeds will be used to progress development and com-
mercialisation of the company’s medical robotic technology and 
to expand the team in preparation for regulatory approval. 

 

. . . continued on p10 

Recent investments 

Some new spinouts received funding at start-up, and are included in the ‘New 

spinouts’ section on page 2 

an assessment of how effective your IP may be in restricting your 
competitors or keeping them out of your market. 

When it comes to patents, it is important to bear in mind that 
the patenting process is lengthy and rigorous, typically lasting 3-
6 years before a patent is granted or refused.  The investor may 
wish to assess whether your key patent applications will actually 
be granted, and whether they will provide a useful scope of valid 
protection.   Typically, this will involve detailed review of official 
correspondence such as examination reports and search reports.  

The key factor is to have an IP strategy in place, and to revisit 
the strategy, and review the IP, regularly.  Companies should be 
asking themselves regularly whether the IP on which they are 
investing time and money is actually protecting their key 
products and markets, particularly as products and business 
objectives change over time.  If a company does this, it should 
be in good shape for any IP due diligence exercise.   

It is also important to bear in mind that all IP portfolios can be 
strengthened.   A good question to ask is how would you 
strengthen yours if a deal goes ahead and more funds are 
available?    

Threats 

Finally, investors are aware that your competitors will have IP 
too.  The key issue for the investor is whether your competitors’ 
IP may be used to stop you or restrict your activities in future, 
given your business objectives. 

Typically, this part of the IP due diligence process will involve 
conducting freedom-to-operate searches to identify third party 
patents or other IP that may be of concern. 

It is important to be aware that there will always be some risks 
of IP infringement, and some of these may come to light for the 
first time during the due diligence process. However, there may 
also be ways to mitigate such risks once they have come to light, 
for example by altering the design of a product to reduce the 
risk, obtaining a licence, or finding evidence that could 
potentially invalidate the patents or other IP in question. 

Conclusion 

Regardless of the nature or scope of the IP due diligence 
process, early preparation on behalf of the company is the key 
factor in ensuring that the process runs smoothly and has a 
successful outcome.  In particular, it is important that an IP 
strategy is in place and that the time and money invested in the 
IP portfolio is being effectively spent in protecting key products 
and business areas.  It is also vital that the company is alert to 
ensuring that it actually owns its IP, and in having assignments 
executed at an early stage.  Some basic awareness of the key 
issues, early consultation with professional advisors, and 
remaining alert to the importance of IP can ensure that a 
company is in good shape for anything that comes up during IP 
due diligence. 

The key message is - be prepared! 

 

Tim Hargreaves 

November 2016 

 

Marks & Clerk 

www.marks-clerk.com 
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During the process of spinning out, the key players are usually 
immersed in the process.  The TTO often acts as the lynchpin 
that orchestrates interaction of the spinout founders and 
executive team with a wide range of actors.  The process intensi-
fies when preferred investors have been identified and the 
respective parties enter into heads of terms.  From inception to 
completion of the spinout, the TTO develops deep relationships 
with all the key players, often coaching and coaxing them 
through issues and decisions.  

In the Oxford model, the TTO plays the role of both the 
licensor and the lynchpin.   

We used to take a step back from spinouts post-launch, with our 
principal contact points revolving around the licence and IP 
management.  Management of the university shareholding and 
decisions relating to the future of the company would then pass 
to another group at Oxford.   

Today, our model has evolved to include taking board observer 
or non-exec director roles.  This enables the spinout to transi-
tion from the TTO without an abrupt change in its contact 
points, while providing continued support from the TTO 
contact who has helped shape the business strategy and the 
investment deal. 

This approach - driven by feedback from our companies - 
enables continuity of relationship.  It also enables our staff to 
understand the challenges of enacting business models they have 
helped shape and implementing licence deals they have struc-
tured.  This knowledge enables us to be more effective for future 
spinouts. 

These advantages need to be balanced against the impact on 
time as ongoing supportive roles for spinouts are on top of the 
day job.  There are also potential conflicts of interest that may 
arise from the TTO contact holding a board position and 

managing the licence relationship.  In Oxford, we address this 
by splitting those two roles once the spinout has launched. 

 

Carolyn Porter, Deputy 
Head of Technology 
Transfer at Oxford 
University Innovation, is 
a director of three spinout 
companies - OxStem, 
Oxford Endovascular, and 
Xerion  - and also holds 
an observer role on a 
further spinout iOx.  In 
her ongoing roles she has 
helped companies 
navigate further interac-
tions with the University, 
advised on IP and broader 
company strategy, and 
facilitated introductions 

to advisors, investors and potential partners that are attracted to 
the broader Oxford ecosystem. 

Carolyn has worked in big biotech (Chiron) and big pharma 
(Novartis) as well as in an advisory role in Ernst & Young’s 
corporate finance team.  Since joining OUI, Carolyn has led or 
mentored the formation of 14 companies. 

After the spinout 

When spinouts are formed, the Technology Transfer Office (TTO) responsible may 

feel that its job is done.  But sometimes it makes sense for both parties to maintain 

a board level relationship, either as a non-exec or as an observer.   

For more information: 

Dr Carolyn Porter 

carolyn.porter@innovation.ox.ac.uk 
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Recent spinouts  

Recent exits 

Spinouts UK is published by Edinburgh House Publishing Ltd t/a Young Company Finance 

8 Oxford Terrace  EDINBURGH  EH4 1PX   

tel:  +44 (0)131 315 4443   

research@ycf.co.uk 

exit  

date 

company type incorp university value acquirer/market 

3-Oct-16 Permasense trade sale 29-Jul-08 Imperial £40.6m Emerson,US 

21-Nov-16 Atopix trade sale 10-Oct-12 Oxford n/d Chiesi Farmaceutici, Italy  

company university sector incorporated web 

Carrick Therapeutics various therapeutics 09-Jan-15 www.carricktherapeutics.com 

Healthera Cambridge healthcare products & services 27-May-15 www.healthera.co.uk 

Orchard Therapeutics UCL therapeutics 02-Sep-15 orchard-tx.com 

Interactive Coventry Coventry digital media 23-Nov-15 www.interactivecoventry.com 

Brain Protect Lancaster CRO & other services 19-Jan-16  

Ceryx Medical Bath medical devices 12-Feb-16 www.ceryxmedical.com 

Achilles Therapeutics UCL therapeutics 06-May-16 achillestx.com 

Cyan Forensics Edinburgh Napier software B2B 23-Jun-16 www.cyanforensics.com 

3D Innovative Designs Surrey software B2B 17-May-16  

Lancaster Helium Lancaster supply of pure helium-4 13-Jul-16  

Bookmart Lancaster digital library services 19-Jul-16  

N-CYTE Huddersfield technical testing and analysis 17-Sep-16  

Covatic Oxford IT services 12-Oct-16  

The following table includes companies new to the Spinouts UK database.  We 

have given further details of some of these on page 2, and await information about 

some of the more recently formed ventures. 

Database download, and subscriptions 
 

The Spinouts UK online database of spinouts and start-ups from universities across the UK now contains over 2,200 companies.  
For details of how to subscribe to access the online database, or to download the complete database in spreadsheet format, please 
contact spinouts@ycf.co.uk  
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Recent investments 
date company university amount 

(million) 

investors 

07-Jul-16 PsyOmics Cambridge £0.40 U of Cambridge Enterprise Fund IV (Parkwalk) 

25-Jul-16 Fixed Phage Glasgow £0.95 PhageLux Inc of Shanghai, London & Scottish Investment 
Partners, SIB 

25-Jul-16 Fluidic Analytics  Cambridge £5.30 IQ Capital Partners, Cambridge Enterprise Seed Fund,  
Parkwalk Advisors, Draper Esprit, Amadeus Capital Partners, 
Cambridge Innovation Capital  

05-Aug-16 Salunda Oxford n/d Parkwalk Opportunities Fund 

10-Aug-16 PervasID Cambridge £0.72 Cambridge Enterprise Fund IV (Parkwalk) 

31-Aug-16 Brainomix Oxford £1.50 Chimera Partners, Parkwalk Advisors, existing investors  

01-Sep-16 Healthera Cambridge n/d U of Cambridge Enterprise Fund III (Parkwalk) FT Capital, 
private investors 

01-Sep-16 Micrima Bristol £2.60 U of Bristol Enterprise Fund (Parkwalk), Technology Venture 
Partners, Swarraton Partners, Venture Founders, Angel Co-
Fund 

07-Sep-16 Camstent Cambridge,  
Nottingham 

£0.85 YABA, Wren Capital, others 

12-Sep-16 Microsaic  Systems Imperial £5.40 placing 

28-Sep-16 Ceres Power Imperial £20.00 placing 

03-Oct-16 Carrick Therapeutics various £78.00 ARCH Venture Partners, Woodford Investment Management, 
Cambridge Enterprise Seed Funds, Cambridge Innovation 
Capital, Evotec AG, Google Ventures, Lightstone Ventures 

06-Oct-16 Cyan Forensics Edinburgh Napier £0.34 Mercia Fund Management, SIB, SMART grant 

18-Oct-16 Ilika Southampton £6.30 new and existing investors  

18-Oct-16 Oxford Photovoltaics Oxford £8.70 new and existing investors (MTI Partners, Longwall, Parkwalk, 
U of Oxford) 

27-Oct-16 Proxisense Cambridge n/d U of Oxford Innovation Fund III (Parkwalk), Oxford Sciences 
Innovation, Institution of Mechanical Engineers 

03-Nov-16 Mirriad Advertising Surrey £8.85 IP Group, Parkwalk Funds, Unilever Ventures 

07-Nov-16 Arkivum Southampton £3.00 IP Group, Oxford Capital, Parkwalk Advisors 

09-Nov-16 Cambridge Touch 
Technologies 

Cambridge n/d U of Cambridge Enterprise Fund IV,  Parkwalk UK Tech 
Fund VII, Parkwalk Opportunities Fund 

18-Nov-16 Exonate Bristol £1.50 Uniseed, Parkwalk (U of Bristol Enterprise Fund), Martlet of 
Cambridge,  Wren Capital, angels 

15-Jul-16 Cambridge Medical 
Robotics 

Cambridge £15.40 ABB Technology Ventures, LGT Global Invest, Cambridge 
Innovation Capital 

03-May-16 Orchard Therapeutics UCL £21.00 F-Prime Capital Partners, UCL Technology Fund 

05-Oct-16 Achilles Therapeutics UCL £13.20 Syncona, CRT Pioneer Fund, UCL Technology Fund 
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Fixed Phage  

Fixed Phage (www.fixed-phage.com), which is commercialising 
a technology for immobilising and stabilising bacteriophages, 
has secured investment of £949k from PhageLux Inc of Shang-
hai, London and Scottish Investment Partners, and the Scottish 
Investment Bank. 

Bacteriophages (or phages for short) are naturally occurring 
microbes that target and destroy specific bacteria but are 
harmless to plants, animals and humans.  Although their 
potency as anti-infectives has been known for some time, it has 
been difficult to stabilise them, and fix them to sites where they 
are needed to combat infection. 

Fixed Phage has developed a platform technology which allows 
phages to be bonded to a substrate, which then takes on the anti
-microbial properties of the phage.  The company has invested 
in developing the technology to address a wide range of sub-
strates and applications, ranging from planar surfaces such as 
food packaging through to powders which can be formulated 
into a wide range of liquids, gels or pellets.  

With the funding, supported by commercial income, Fixed 
Phage plans to increase staff numbers substantially, and move to 
new premises to give room for further expansion. 

 

Salunda 

Salunda (salunda.com, formerly Oxford RF Sensors) is an 
Oxford spinout that develops robust, contactless sensors for 
monitoring machinery in very harsh environments.  

Sensors scan components such as pistons, rotors and seals for 
wear and failure.  A profile of the component surface can be 
recorded with sensitivities of as little as tens of microns.  Sensors 
can warn of imminent failure by detecting cracks, eccentric 
motion, ‘orbiting’, axial shift or vibration. 

Salunda is also developing reliable, inline sensors that measure 
the water content and contamination in crude oil, to give actual 
fluid levels.  

Parkwalk recently closed an investment in Salunda for its 
Parkwalk Opportunities Fund. 

 

PervasID  

PervasID, a University of Cambridge spinout, is launching a 
wide area passive RFID system for retail densely populated tag 
environments, which will automate real-time inventory manage-
ment and stock control and remove the need for handheld 
readers. 

Passive tags currently used on clothes and other items are cheap 
and don’t need batteries, but have a reliable detection range of 
only 2-3 metres and so require the shop assistant to check each 
tag with a handheld reader.  The PervasID system, Space Ranger 
9100, uses a network of antennas located discreetly at intervals 
across the shop floor and stockroom, allowing automatic 

monitoring of nearly all the tags and constant update of stock 
control. 

The core technologies underlying PervasID’s new products were 
developed by a team in the University of Cambridge Engineer-
ing Department and commercialised through Cambridge 
Enterprise, which has worked with the founders since 2009.  
Cambridge Enterprise Seed Funds led a £720k investment 
round for PervasID, which was announced in October 2016. 

 

Brainomix 

Brainomix (www.brainomix.com), an Oxford start-up develop-
ing imaging biomarkers for neurological and cerebrovascular 
disorders, has completed a £1.5 million investment round, 
which will enable the company to further commercialise its 
proprietary medical imaging software, e-ASPECTS, and expand 
its market penetration in Europe, Latin America and the 
United States.  The round was led by Chimera Partners and 
Parkwalk Advisors with all existing investors participating in the 
investment round. 

Fast and accurate interpretation of brain CT scans is essential 
for selecting stroke patients for life saving treatment.  Existing 
manual processes are subjective, costly and limited by the lack of 
available expert clinicians.   

With e-ASPECTS, Brainomix provides physicians with a clinical 
support tool that automatically identifies and quantifies signs of 
early stroke damage on brain CT scans giving hospitals and 
their physicians access to reliable and standardised diagnoses for 
their patients quickly and efficiently. 

 

Micrima  

Bristol spinout Micrima (www.micrima.com), developer of a 
radiowave breast imaging system, has completed a new financing 
round of £2.6m.  The new funding will support accelerated 
development of the company’s patented MARIA technology.  
The company intends to start the commercialisation of its first 
system towards the end of this year.  

Almost half of the new funding has come from existing institu-
tional and individual investors with the majority of the balance 
from new high net worth individuals, 50% of the latter through 
the Venture Founders platform.  Re-investing shareholders 
include Technology Venture Partners LLP, UK VC firm 
Swarraton Partners, and the Angel CoFund.  The University of 
Bristol Enterprise Fund, managed by Parkwalk, joined the 
round as a new investor. 

 

Camstent  

Camstent (www.camstent.com) has raised £850k from a 
combination of existing and new investors in its latest funding 
round.  Interest in the company’s patented bacteria-phobic 
polymer coatings that prevent attachment of bacteria, blood, 
and proteins to the surface of consumable medical devices led to 
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UCLB has been active for close to 24 years, and works with 
UCL’s brightest academics, helping to protect, de-risk and set 
their ideas onto the appropriate development pathway, securing 
suitable partners and funding to turn their ideas into reality. 

We have some 800 projects on the go and every year we see over 
150 new ideas with many being brought into the UCLB 
pipeline for development supported by our 50 strong team of 
professional staff, our networks and the funds we have at our 
disposal. 

Some of the highlights over the last few years include the 
creation of new high profile UCL spinout companies – Autolus, 
Freeline, Orchard and Athena Vision being four which between 
them have secured well over £130m external investment.  The 
company is also proud of its historical track record with many of 
the spinouts it created and the products its licensed being 
highlighted in the 2014 UCL REF submission, helping UCL to 
secure one of the highest research impact ratings in the UK.  
Numerous UCL-created products are on the market making a 
difference to our lives: from apps through to life-saving thera-
peutics, to diagnostics through to socks! (Saphena compression 
socks are used widely across the NHS). 

We currently have active involvement in 60 spinout companies, 
around 250 licences, and are supporting 15 therapeutic prod-
ucts in clinic, destined to make more positive impact on our 
health.  

2016 saw the launch of two funds, Apollo Therapeutics and the 
UCL Technology Fund (UCLTF).  

 

Apollo Therapeutics  

The £40m Apollo Therapeutics 
fund is a unique collaboration, 
because it is the first time that 
three global pharmaceutical 
companies (AstraZeneca, Glax-
oSmithKline, Johnson & Johnson 

Innovation) and three university partners (UCL, Imperial 
College London and University of Cambridge) represented by 
their technology transfer companies (UCLB, Imperial Innova-
tions and Cambridge Enterprise) have come together.  UCLB 
are pleased to be part of this new venture, which we expect will 
provide a good opportunity to deliver significant benefits to all 
the stakeholders and generate new treatments for patients.  

 

UCL Technology Fund  

The £50m UCLTF is being 
used to support UCL 
academics whose research has 
commercial potential, 
providing funds for early 

stage proof of concept, licensing projects and investments into 
new spinout companies.  This is the first significant investment 
fund launched by UCL to commercialise its multidisciplinary 
research and it aims to support innovations across all areas of 
the university, including life sciences, engineering, physical 
sciences and ICT. 

Funding for UCLTF was secured from the European Invest-
ment Fund, one of the largest providers of venture investment 
in Europe, and from Imperial Innovations PLC a leading UK 
public technology commercialization company.  The Fund is 
being managed by Albion Ventures, one of the UK’s largest 
independent venture capital investors in partnership with 
UCLB.  

 

 

For further information, contact: 

Emma Alam, Marketing and Communications Manager 

 UCL Business PLC 

0207 679 9000 

www.uclb.com 

the initial investment target of £300k being extended, nearly 
trebling the total amount raised during the round.  Camstent’s 
existing investors include business angels from YABA 
(Yorkshire Association of Business Angels) and Wren Capital. 

Camstent’s technology is based on research from the Universi-
ties of Cambridge and Nottingham.   

 

Oxford Photovoltaics 

Oxford Photovoltaics (OxfordPV, www.oxfordpv.com) was 
founded in 2010, formed on technology developed in the 
Department of Physics at the University of Oxford under 
Professor Henry Snaith. 

The company is developing a thin-film solar cell using a perov-
skite-structure to enhance solar absorption and conversion.  

Spotlight on UCLB 
UCL Business (UCLB) is responsible for commercialising 

intellectual property generated by UCL’s researchers and 

UCL’s partner hospitals.  



12 

www.spinoutsuk.co.uk 

Applied as a thin film layer in tandem with an active silicon cell, 
perovskite can boost cell output by around 30 per cent. 

In October the company announced an equity investment of 
£8.7m, the first portion of a Series C funding round, provided 
by a combination of new and existing shareholders, which 
include MTI Partners, Parkwalk, and Longwall Venture Partners 
as well as the University of Oxford.  This brings the total equity 
raised by the company over the past 18 months to £21.3m.  
Further investment is expected before the end of the year. 

A portion of the funding has already been earmarked to develop 
a demonstration line to showcase the technology to manufactur-
ers, bringing the company one step closer to commercialisation. 

 

Proxisense  

Proxisense is a spinout from Oxford University’s Engineering 
Department developing proximity sensors and fluid contamina-
tion systems for use in extreme environments.  The company is 
based on the work of Prof Kam Chana who has over twenty 
years’ experience working alongside leading industrial clients 
such as Rolls-Royce, Alstom (now GE) and Siemens.  

The technology utilises an eddy current sensor and enables very 
accurate measurement of the position of components in real 
time, for example, the position of the tips of turbine blades and 
the monitoring of blade vibration whilst the systems are in use.  
This enables Proxisense to provide comprehensive health-
monitoring technology which allows the user to detect degrad-
ing performance and the possible onset of component failure. 

Proxisense closed a funding round in October which included 
investments from the University of Oxford Innovation Fund III 
(managed by Parkwalk), Oxford Sciences Innovation, and the 
Institution of Mechanical Engineers, through its £2m Stephen-
son Fund.  The Stephenson Fund, launched last year to help 
companies overcome the investment hurdle between R&D and 
bringing a product to market, is in line with the Institution of 
Mechanical Engineers’ original statement of purpose set out by 
founder George Stephenson in 1847 to “give an impulse to 
invention likely to be useful to the world”. 

Paul Vickery, chairman of Proxisense, said “I am very excited to 
form this new company based on the world class technology 
developed by Professor Chana.  We have created a compelling 
business plan, raised launch funding from the Stephenson 
Fund, Oxford Sciences Innovation and angel investment, and 
formed a strong leadership team led by Mark Papworth, our 
newly appointed CEO.  I look forward to building a business 
that already has several sensors systems available for sale to 
enable sensing in extreme environments.” 

 

Mirriad 

In March Mirriad Advertising (www.mirriad.com) announced it 
had closed a $15 million financing round as of January 2016, 
led by IP Group PLC, alongside Parkwalk Funds, with a 

minority investment from Unilever Ventures, the venture 
capital and private equity arm of Unilever.  This month the 
company completed a follow-on round of £8.85 million. 

Mirriad aims to help advertisers who are failing to reach their 
target audience thanks to adblocking.  Traditional ads can now 
be skipped, blocked, avoided or just tuned out.  As a result, 
video advertising inventory is shrinking, revenues are down and 
the value of remaining traditional commercial spots is in 
question. 

Mirriad’s native in-video advertising (NIVA) is creating new 
inventory for content owners, delivering content for advertisers 
that will avoid ad skipping and ad blocking, and reducing 
reliance on traditional commercials that detract from the 
viewing experience. 

Mirriad’s investors include IP Group, Parkwalk Funds, Unilever 
Ventures and Edge Investment Management. 

 

Arkivum 

Southampton spinout Arkivum (arkivum.com), which provides 
long-term data safeguarding and data usability solutions, has 
completed a £3 million funding round. 

All of Arkivum’s existing principal investors - IP Group, Oxford 
Capital, and Parkwalk Advisors -  chose to participate in the 
round. 

The capital raised will fuel the company’s continued expansion 
into sectors such as healthcare, life sciences and financial 
services.  The funding will also enable further enhancements of 
Arkivum’s offering for optimising the long-term value of digital 
assets and records. 

 

Cambridge Touch Technologies  

Cambridge spinout Cambridge Touch Technologies 
(www.camtouch3d.com, CTT), has received follow-on invest-
ment from the University of Cambridge Enterprise Fund IV, 
the Parkwalk UK Tech Fund VII and the Parkwalk Opportuni-
ties Fund in a series ‘A’ financing round.  The details of the 
investment have not been disclosed. 

CTT’s 3D touch technology enables mobile devices to sense 
both the location and force of multi-touch inputs, and is more 
scalable and cost-effective than existing systems without any 
decrease in battery life.   

Since 2011, CTT has been developing its patent pending 
analogue circuitry and digital algorithms.  CTT’s technology will 
lead to more immersive apps, better gaming experiences and 
higher everyday user satisfaction and productivity. 

 

Exonate  

Exonate (exonate.com) is a biopharmaceutical company 
founded in 2013, based in Nottingham and Cambridge.  The 
company is developing a novel approach to modulating new 
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vessel growth.  By controlling the balance of two contrasting 
forms of a protein called Vascular Endothelial Growth Factor 
(VEGF), Exonate has demonstrated that it can not only treat 
models of angiogenic disease (eg cancer and wet AMD) but also 
protect kidney and nerve cells while simultaneously producing a 
pain killing effect. 

The early research and development was undertaken in the 
Bristol MVRL laboratories of Professors David Bates and Steve 
Harper and continues in their laboratories in Bristol and 
Nottingham universities, and also in the laboratory of Associate 
Professor Jonathan Morris in the University of New South 
Wales in Sydney. 

This month Exonate closed its third angel funding round, 
bolstered by further investment from the Angel Co Fund.  This 
round also welcomed new investment from Australian Universi-
ty funding company Uniseed, University of Bristol Enterprise 

Fund managed by Parkwalk, Martlet of Cambridge, and Wren 
Capital as well as further angel investors, bringing the total 
amount raised to just under £1.5 million.  The investment will 
be used to accelerate the development of Exonate’s first thera-
peutic area of interest; an eye drop for the treatment of wet Age-
related Macular Degeneration as a much needed alternative to 
the current treatment by eye injections. 

Exonate has said that it was delighted with the level of interest 
in this round.  Earlier this year the business plan changed and it 
was decided to take further investment from existing angels and 
decline a Series A investment.  Exonate wished to maintain its 
focus on topical delivery of ophthalmology products for diseases 
of the back of the eye and to expand its science base to address 
other disease states such as cancer.  

 

The whole concept of using a specialist insurance broker 
might seem like an obvious thing to do – after all we’d all 
immediately employ a specialist in other areas of our life. 

 In practice, what sets MFL Science and Technology apart? 

 We only work with science and technology compa-
nies.  This means our team is exposed to these 
businesses day in day out. 

 This continued interaction helps us to understand 
the challenges you face, the different routes to 
market and the various insurable risks and expo-
sures this presents. 

 By understanding the risks you face we can ensure 
that we are providing the best advice in protecting 
your business. 

 As a specialist we work with insurers to provide 
innovative products and solutions to unique 
problems faced by businesses operating in the 
science and technology sector. 

 Solely focusing on science and technology opens 
doors with a wide range of specialist insurers that do 
not trade with all brokers. 

 Taking all of the above in to account we concentrate 
on the ‘value’ of a policy rather than its ‘cost’. 

 We work in the science and technology space 
alongside likeminded peers who we can often call on 
to provide complementary advice to our clients. 

Ultimately, we talk your language.  All businesses are 
unique but we have much experience to pull upon to 
ensure that you have the utmost confidence in our recom-
mendations. 

 

Contact: 
Mark Philmore, Director 

MFL Science & Technology 

www.m-f-l.co.uk 

T: 0113 366 2359  

M: 07966 233287 

. . . continued on p14 

Why use a specialist insurance broker  

like MFL Science and Technology? 
Getting the right insurance advice for your spin out is an essential ingredient  

from the start.  Regrettably we have seen too many examples over the years of 

businesses being placed on to inappropriate insurance arrangements.  

Getting it wrong could prove very costly! 
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News in brief 
 

In August, Cambridge Innovation Capital plc (www.cambridgeinnovationcapital.com, CIC), a preferred investor for the Universi-
ty of Cambridge, raised £75 million of new capital.  The oversubscribed round was supported by new investors including Woodford 
Investment Management acting as agent on behalf of certain discretionally managed funds, Winton Ventures, the Oman Invest-
ment Fund and other institutional investors and existing shareholders including University of Cambridge Endowment Fund, Lans-
downe Partners, ARM, and IP Group plc. 

To date, the CIC has committed approximately £33 million to 13 companies in the rapidly-growing technology and healthcare sec-
tors. 

 

Oxford University Innovation (innovation.ox.ac.uk), the University’s research and expertise commercialisation company, has ap-
pointed Dr Matt Perkins as its new Chief Executive Officer.  With a background in the space industry, Dr Perkins worked closely 
with academia when Group CEO of SSTL-  a University of Surrey spinout - and delivered substantial revenue and profit growth in 
this and his subsequent role as President, Space Imaging Division, of e2v Technologies. 

A number of spinouts which have floated on 

AIM have gone on to raise further funding 

recently: 
 

Microsaic Systems 

On 12 September, AIM-quoted Microsaic Systems 
(www.microsaic.com) confirmed that it had successfully raised 
£5.4 million (before expenses) through placing of new ordinary 
shares. 

Microsaic develops and markets chip-based mass spectrometry 
(MS) instruments, partnering with global instrument OEMs and 
distributors.  Microsaic has successfully produced miniaturised 
MS systems by developing patented chip-scale technologies 
which retain the functionality of conventional MS systems but 
are substantially smaller, less complex to operate, easier to 
maintain, and offer a significantly reduced cost of ownership. 

Colin Nicholl, chairman of Microsaic, said “We are grateful to 
our existing shareholders as well as new investors for supporting 
this issue.  The funds raised will provide the company with the 
resources to develop our existing partnerships, secure additional 
relationships, and to increase the spread of applications that are 
addressed.  This in turn will allow the business to grow in a 
profitable way.” 

 

Ceres Power 

With technology originating from Imperial College, AIM-listed 
Ceres Power (www.cerespower.com) produces low cost, next 
generation fuel cells for use in distributed power products that 
have the potential to bring cheaper and cleaner energy to homes 
and businesses.  

The company is working with some of the world’s leading 
companies to create mass market fuel cell products for multiple 
markets worldwide.  It manufactures and supplies its SteelCells 
fuel cells to partners wishing to use the technology as the 
foundation for their power products and offers its integration 
and engineering expertise as part of joint development pro-
grammes. 

On 28 September Ceres announced that it had raised a total of 
approximately £20.0 million (before expenses) by means of a 
conditional placing with new and existing investors in the UK. 

Investors included the Parkwalk Opportunities EIS Fund. 

 

Ilika 

Ilika (www.ilika.com), ia an AIM listed company specialising in 
materials innovation, which spun out of the University of 
Southampton’s School of Chemistry in 2004.   

Ilika has secured an equity investment of US$8 million (£6.3m) 
to further progress the commercialisation and development of 
its Stereax™ solid state battery technology, designed to address 
the key challenge of always-on, self-charging energy storage.  The 
battery enables smaller, energy-dense batteries to accelerate IoT 
products to market. 

Graeme Purdy, Ilika CEO, said "This ca. US$8 million has been 
raised from a mixture of new and existing investors who have 
been encouraged by the commercialisation progress made since 
the Stereax M250 product launch at the end of April.  This 
investment will strengthen Ilika’s balance sheet during the 
current negotiations and support the development of further 
Stereax products scheduled for launch over the next 18 
months.” 

Investors included the Parkwalk Opportunities EIS Fund. 
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Accelerating ideas to market 
The Royal Society of Chemistry’s annual innovation competition supports the  

commercialisation of cutting-edge science taking place in small companies  

and universities. 

Next year will be the fifth anniversary of the Emerging 
Technologies competition.  It was established in 2013 as a way 
to accelerate the commercialisation of technologies being 
developed by early-stage companies and universities, in the fields 
of health, energy, environment, food and advanced materials. 

The competition provides winning small companies and 
academic entrepreneurs with tailored support from multi-
national companies, extensive business training, financial 
mentoring, support with media coverage, and prize money. 

Since its inception, 28 winners have been selected from 250 
technologies, across 19 countries.  The competition has 
provided over 100 entrants with business training and media 
coverage of the winning technologies has reached over 5 million 
people. 

The winners have gone on to raise a combined total of over £25 
million in equity investment and grant funding, and one has 
recently announced a £28 million trade sale.  In addition, 

companies have expanded overseas, entered commercial 
contracts and license deals, conducted clinical and industrial 
scale trials, and collectively doubled their number of employees. 

Winners include the MRC, who recently received $1.7 million 
funding from the Gates Foundation to conduct clinical trials in 
the Gambia.  And Professor Kylie Vincent’s research group at 
the University of Oxford (winners from 2013), who secured 
£2.9 million through an EPSRC/Innovate UK grant.  “Without 
the support from GSK, we may not have been successful in the 
funding bid,” says Professor Vincent, “…being able to cite the 
Emerging Technologies competition prize was also hugely 
important in  proving our credentials.”  Both winners were 
supported by GSK in their funding bids. 

The success of the competition is in part down to the Royal 
Society of Chemistry’s ability to attract collaborative, innovative 
multinationals to support the winners – this year including: 
GSK, Unilever, P&G, Diageo, GE Life Sciences, AstraZeneca, 

Schlumberger, AkzoNobel, Johnson Matthey, and 
Mondelez.  The competition also partners with 
University of Cambridge and KPMG who provide 
entrepreneurial training and financial mentoring to 
shortlisted entrants and winners. 

Examples of the support the partners have provided to 
competition winners include strategy reviews, assisting 
with market research, product testing, guidance on IP 
and regulation, supporting funding bids, and 
introducing them to new networks. 

Emerging Technologies competition 2017 

will open to entries on 10 January 2017. 

Find out more at http://rsc.li/etc1 
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Project partners 

We are very grateful to the following organisations for their support 

Alta Innovations is the commercial arm of the University of 
Birmingham.  The company develops, promotes and commer-
cialises the University’s IP through licensing and the creation of 
spinout companies.  It has recently secured a £5 million 
investment from the University to co-invest in spinouts and 
early stage companies.     

www.birmingham.ac.uk/generic/alta-innovations 

Cambridge Enterprise is the commercialisation arm of the 
University of Cambridge.  It handles the management and 
licensing of patents, proof of concept funding, access to angel 
and early-stage capital, business planning and mentoring, and 
support for staff and researchers providing expert advice to 
organisations.          

www.enterprise.cam.ac.uk 

Imperial Innovations is focused on commercialising the best 
in UK academic research, drawn from academic centres within 
the 'golden triangle' formed by Cambridge, Oxford and Lon-
don.  We have end-to-end capability, taking research at the 
earliest stage and working with it right through to commerciali-
sation  

www.imperialinnovations.co.uk 

IP Group works with leading universities to develop and 
commercialise some of the world's most exciting technology 
innovations.  Offering more than traditional venture capital, IP 
Group provides its companies with business building expertise, 
networks, recruitment and business support.  The Group’s 
portfolio includes early stage to mature businesses across the 
biotech, healthcare, technology and cleantech sectors.   

www.ipgroupplc.com 

Oxford University Innovation is the technology transfer 
company of the University of Oxford; it promotes commerciali-
sation of IP through licensing, consultancy, and formation of 
spinout companies. OUI was ranked 1st in the UK for spinouts 
over three and ten year periods in the 2016 Annual Report for 
the Spinouts UK survey.       

innovation.ox.ac.uk 

UMIP, a division of The University of Manchester Iᶟ Ltd, is the 
University’s agent for IP commercialisation.  UMIP brings the  
University’s ground-breaking inventions and software into the 
commercial world by attracting entrepreneurs, investors and  
corporate venture partners to our campus and engaging with 
academic colleagues to license or spin out companies.   

umi3.com 

Marks & Clerk is the UK’s largest firm of patent and trade 
mark attorneys and advises companies on their intellectual 
property across a full range of sectors worldwide.      

www.marks-clerk.com 

MFL Science & Technology is a specialist insurance broker 
risk management adviser to many of the UK’s leading spinout  
businesses.   

www.m-f-l.co.uk 

Scottish Enterprise helps translate ideas and research into 
more spinout and start-up companies, and encourages Scottish  
companies to make use of technology and research being 
developed.     

www.scottish-enterprise.com 

UCLB is a technology transfer company commercialising on 
the research and innovations developed by UCL. Offering 
world-class expertise in areas from life sciences to engineering 
and from the arts to the built environment, we work to make 
commercial connections between the expertise and innovations 
of UCL’s academics and the needs of industry and the wider 
marketplace.  

www.uclb.com 


